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Southwest

a take-home salad concept with three locations in 
Gilbert, Ariz. Sake notes that he is able to easily 
relate to the founder’s drive and, therefore, is able to 
help him meet his business objectives. 

Additionally, Maxim Integrated in San Jose, Calif., a 
lucrative 30-year-old technology enterprise, also hired 
SRA in order to realize its business goals. Maxim 
Integrated brought in SRA for 
an $8 million renovation of its 
Chandler Campus.

Luck is where 
preparation meets 
opportunity

SRA 360 has worked hard 
in order to position itself 
as capable of winning the 
projects that it does today. 
Sake also notes that SRA only 
makes calculated risks; using 
its resources wisely, it only 
bids on projects that are determined to be at least 75 
percent attainable. 

Whereas the first year at SRA was about survival, 
the next few years brought financial security along 
with bigger and more diverse projects. Furthermore, 
longstanding relationships have been developed with 

business owners and contractors alike who shuffle 
work to SRA time and again. 

“We’re a very transparent organization,” says Sake, who 
is comfortable in his own shoes and able to say to clients, 
‘This is who I am and here’s how I can help you.’ 

Sake knew before he hit high school what he 
wanted to be when he grew 
up: an architect. “When I 
was 12 years old I designed 
the addition to my family’s 
house,” he says with a smile. 
Sake was versed in drafting 
thanks to his schooling, which 
also included metal, electrical, 
wood and plastics classes. He 
is as driven today as he was 
then and logs 60- to 70-hour 
weeks. 

In the end, Sake is happy if 
the client is happy and he 

enjoys the process. “I like taking care of problems 
and making things work for a client,” he says. He also 
understands that his firm’s role in a building project is 
one part of a larger puzzle. It’s this mindset of working 
as a team and honoring industry relationships that 
will serve Sake and Sake Reindersma Architecture for 
the years to come. •

2014_USBR Spring 3.indd   108 6/14/2014   8:50:27 AM


	USBuildersReview2014
	Sake Reindersma Architecture, Pllc - Feature Story-Page 2
	Sake Reindersma Architecture, Pllc - Feature Story-Page 3



